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“Revenue growth and business expansion is the goal of each business entity. How can 
lead gen hacks ease sales & marketers to achieve organizational goals?” 


B2B lead generation is the complete process of locating, engaging, and attracting the right 
consumers for your service or product. It’s an essential process for B2B sales and marketing 
teams to optimize outreach efforts. 


A lead generation marketing technique segregates data and shortlist buyers’ interest in a 
good or service. The lead generation process aims to bring potential customers through the 
sales pipeline and put them into the sales funnel until they are prepared to make a purchase 
decision. 


The B2B buying landscape and demographics are in rapid evolution. Therefore, lead 
generation tactics and hacks will significantly benefit your marketing and sales strategies. 


Several variables are present, indicating the relevance of B2B lead generation for sales and 
marketing teams and the rest of the company. 


The following paragraphs give more insight into how we can help identify the relevance of 
the B2B lead generation for your sales and marketing departments and other branches of 
your company. 


1) Optimizing Website Landing Pages 


A click from a Google advertisement or a specific keyword search should lead to a unique 
landing page. Every landing page should provide the exact solution the visitor seeks. 
Increased sales correlate with conversion optimization, such as a call to action (CTA). 


For a free perk or gift, such as an eBook, the primary landing page can ask the visitor to 
provide their name, email address, and phone number. If you utilize a third-party landing 
page, you will not improve your website’s SEO score. Therefore, ensure the hosting of your 
landing pages hosted on your server to generate traffic toward your website. 


2) Emphasis on Customer Referrals 


Customers with a positive experience are more likely to recommend your company to their 
friends and peers. Generation of B2B sales leads through customer referrals. You can 
determine the leads most likely to promote your tool using NPS scores or equivalent 
processes. 


According to research, referrals generate more qualified leads than any other source. 
Expanding business by building trust among the existing consumer base is ideal for 
generating customer referrals. 


3) Build Strong Network 


Networking is a long-term investment, and most people have a specific purpose when doing 
it. Determine whether you want to make new contacts, generate leads or referrals, or invite 
people to trade shows. Customer assistance via networking results in generous responses. 


Be inventive in how you can assist others you meet, and they will be more than happy to 
assist you in achieving your objectives. Methods like gated content and signing up for eBooks 
or guides can help build a strong network. 


4) Nurture Leads with Marketing Automation 


After your sales and marketing teams gather email addresses, you can incorporate marketing 
automation software to segment customers and send personalized communications to 
increase conversions. 


The sales team can convert leads in the marketing funnel into Sales Qualified Leads (SQLs). 
May you also utilize ours? Outbound automation software to send tailored emails at scale and 
automatically nurture leads into SQLs. 


5) Use Optimal SEO Practices 


To get your website to the top of Google's search result page, use search engine optimization 
(SEO) correctly or optimally. Ensure that the keywords people use to describe your service or 
product are the ones you target. Setting up lead capture on a website can help you get more 
sales leads from SEO efforts. 


Build quality backlinks by guest blogging (When you publish articles written by industry 
leaders and experts for your website) to improve your SEO ranking. You should also know 
which keywords are crucial and use content that targets and captures said keywords. 


Editor’s note 


If you are a marketer with too many ideas and insufficient time, all of these fantastic B2B 
lead-gen hacks are for you. They will undoubtedly have an impact on how you generate leads 
and the quality of those leads. 


Every business entity has an opportunity to advance in its particular industry by incorporating 
tech tools for revenue growth. Adopting tech tools and automation in lead gen & business 
expansion help sales and marketing teams achieve desired objectives of the organization. 


Vereigen Media assists with various business solutions. Connect to customized leads to reach 
the right people and get the best lead gen solutions to reach potential buyers. Catch us for 
more details! 


